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George Mijaries, Carol Kellogg, Lori Wilson, Steve Galster

Special to Valley Community Newspapers

Even in a challenging real estate market, 2011 was a suc-
cessful year for the Sacramento Association of REALTORS® 
Masters Club. The Club recognized and congratulated 574 
Members for their professional achievement at its Awards 
luncheon held March 16 at the Sheraton Grand Hotel in 
Sacramento. This number represents the top 10 percent of 
all Sacramento Association of REALTORS® members.

The purpose of the Masters Club is to support the 
Sacramento Association in providing programs and services 
that enhance the competency, professionalism and productiv-
ity of its members, and to recognize the achievements of the 
top REALTORS® who apply for membership and who have 
earned a requisite level of excellence in real estate sales.

The Sacramento Masters Club is active in supporting 
community activities by donating monies and services to a 
wide range of local charities. Giving back to the communi-
ties that have contributed so much to the success of Club 
members is one of the primary goals of the Masters Club.

Proceeds from the annual Masters Club fundraisers, 
including a golf tournament and other club activities, ben-
efited the following charities in 2011: St. John’s Shelter for 
Women and Children and North Roseville Recreational, 
Educational & Creative (REC) Center. This year’s Golf 
Tournament demonstrated the tenacity and perseverance 
required to be a REALTOR®.

On the date of this annual event, Sacramento had one of 
the wettest days in months. The forecast called for rain at 4 
p.m., but it arrived seven hours early – just in time for tee off. 
Masters Club Steering Committee Members who had planned 
the event for months were flabbergasted at their luck. In spite 
of their disappointment, staff and volunteers were amazed that 
the foul weather did not dampen the spirit of participating 
golfers. Nor did it turn them away. This is a testament to the 
quality of professionalism and dedication our Members have.

It wasn’t only golfers who endured the in climate weather. 
Sponsors also were good sports, braving the rain as they drove 
their carts around to deliver drinks or hosted a table advertising 
their products. SAR Retail Operations Director Carl Carlson 
said, “I was soaked from head to toe, as was everyone else. It 

was rather funny to hear all the squishing sounds coming from 
people’s shoes as they came into the country club.”

All told, the SAR Masters Club raised and donated over 
$18,000.00 to these local charities in 2011.

Masters Club members, in partnership with their clients 
and the community, anticipate another fine year for the 
Sacramento County real estate business in 2012. Make your 
move to team up with the best in real estate, your Masters 
Club REALTOR®!

Congratulations to all the outstanding producers who 
achieved Masters Club membership during 2011!

Masters Club members 
are still going strong!

2012 MAstErs 
CLUB stEErIng 
CoMMIttEE

officers:
Erin Attardi, Dunnigan REALTORS®

President

Steve Galster, Weichert REALTORS®, Galster Group
President-Elect

Luis Sumpter, BHG Mason-McDuffy Real Estate
Secretary-Treasurer

Ted Russert, Lyon Real Estate 
Immediate Past President

steering Committee 
Members:
Andrew Avalos, RE/MAX Gold 

Judy Black, Coldwell Banker  

Robyn DeLong, Coldwell Banker

Joan Dunn, BHG Mason-McDuffie RE

Kelli Foley, Trillium Real Estate

Susan Harrold, Lyon Real Estate    

Meg Heede, RE/MAX Gold

Lori Logan, Keller Williams Realty

Patti Martinez, Lyon Real Estate

George Mijares, GM Realty 

David Sirsi, Connect Realty

Dianne Slutsky, Sellstate Realty First 

Steve Streng, Streng Realty 

Kellie Swayne, Dunnigan REALTORS

Marc Traverse, Coldwell Banker 

Linda Wood, Dunnigan REALTORS

Bert McBride, Patricia Murphy, Laurie Pasut, David Boliard.

Golfers bearing the pouring rain for the benefit of the 
Charities.
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You’re ready. You’ve decided to seize 
the unique opportunities presented by 
the current northern California hous-
ing market. You cannot afford to be 
left behind.

What is very likely the single most 
important transaction in your lifetime 
should not be conducted without the 
expertise and assistance of trained and 
licensed professionals, and this is where 
REALTORS® come in.

Chances are, you may buy or sell a 
home again. Developing a long-term 
relationship with a REALTOR® is the 
best way to ensure you will be well-
informed when making your housing 
decisions and well-represented in an 
increasingly complex contractual nego-
tiation.

What’s different about a REALTOR®

Working with a real estate profes-
sional who is a REALTOR® is in your 
best interest. Not everyone who sells 
real estate is a REALTOR®. Possessing 
a real estate license does not afford in-
stant REALTOR® status – a distinction 
of which you need to be aware.

A REALTOR® is a member of 
local (Sacramento, El Dorado and 
Placer County associations of 
REALTORS®), state and national 

professional trade associations and, 
as such, has access to a vast array of 
educational programs, research and 
resources at their disposal to better 
serve you.

By being a member, a REALTOR® 
subscribes to a strict professional 
Code of Ethics, developed by the 
National Association of REALTORS® 
over the past 100 years. More than 
likely, any disputes that arise from 
a REALTOR® transaction will be 
resolved professionally outside of 
the court system where trial lawyers 
carry the day.

REALTORS® pledge to provide 
fair treatment for all parties involved, 
protect the right of individuals to own 
property and keep abreast of changes in 
real estate practice through continuing 
education and interaction with other 
professionals.

REALTORS® are committed to high-
er levels of education and professional 
development; many REALTORS® have 
earned professional designations or 
specialty certifications requiring inten-
sive study.

You’re ready to make the biggest 
investment of your life. Trust a pro-
fessional REALTOR® to guide you 
through it.

Why use a REALTOR®?Master’s Club luncheon
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